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Reframe "wealth management" to achieve sustainable success in financial services

You've Been Framed™ is a step-by-step guide for achieving ultimate profitability and sustainability for your
financial advisory firm. Whether you're a savvy entrepreneur ready to dominate your competitors, or a more
experienced advisor moving toward selling your practice, this guide will help you proactively reframe your
business. You'll learn how to grow your pipeline of prospects, win the next generation of clients, and deepen
your business so it can thrive without you—leaving you free to pursue what matters to you. Build your
business on a holistic foundation of wealth management and assemble the team that will take you to the top
as you develop a whole new perspective from which to offer your services. Transform your role from
"directive advisor" to "trusted advocate." Completely shift the paradigm, and make yourself the de facto
solution to your clients' wealth management issues.

Whether it's the firm with which you're affiliated or the types of products and services you offer, you've been
"framed." As a wealth management advisor, your clients have little understanding of what you do or why
you do it. Even your team may have the wrong idea. This book helps you clarify and demonstrate the value
of your knowledge and skills, so you can frame your work on your own terms.

Build and showcase your enterprise value●

Renew client relationships and attract new demographics●

Become a leader with proven team-building tools●

Shift your role from advisor to advocate●

If you haven't effectively led discussions to co-create what your business stands for—and what differentiates
it from competitors—you're losing talent, prospects, and business. You've Been Framed™ gives you the
perspective you need to thrive in the new financial environment, and achieve sustainable success.
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From reader reviews:

Tracy Gardiner:

Have you spare time for any day? What do you do when you have considerably more or little spare time?
Sure, you can choose the suitable activity regarding spend your time. Any person spent all their spare time to
take a stroll, shopping, or went to the actual Mall. How about open or even read a book titled You've Been
Framed: How to Reframe Your Wealth Management Business and Renew Client Relationships? Maybe it is
for being best activity for you. You already know beside you can spend your time with the favorite's book,
you can more intelligent than before. Do you agree with the opinion or you have various other opinion?

Kristy Lange:

The book You've Been Framed: How to Reframe Your Wealth Management Business and Renew Client
Relationships can give more knowledge and also the precise product information about everything you want.
Why then must we leave the good thing like a book You've Been Framed: How to Reframe Your Wealth
Management Business and Renew Client Relationships? Several of you have a different opinion about book.
But one aim in which book can give many facts for us. It is absolutely correct. Right now, try to closer with
the book. Knowledge or info that you take for that, you could give for each other; you can share all of these.
Book You've Been Framed: How to Reframe Your Wealth Management Business and Renew Client
Relationships has simple shape nevertheless, you know: it has great and large function for you. You can
seem the enormous world by open and read a guide. So it is very wonderful.

Frank Monroe:

The feeling that you get from You've Been Framed: How to Reframe Your Wealth Management Business
and Renew Client Relationships may be the more deep you excavating the information that hide within the
words the more you get serious about reading it. It does not mean that this book is hard to be aware of but
You've Been Framed: How to Reframe Your Wealth Management Business and Renew Client Relationships
giving you excitement feeling of reading. The copy writer conveys their point in certain way that can be
understood through anyone who read the idea because the author of this reserve is well-known enough. This
particular book also makes your personal vocabulary increase well. Making it easy to understand then can go
to you, both in printed or e-book style are available. We advise you for having this You've Been Framed:
How to Reframe Your Wealth Management Business and Renew Client Relationships instantly.

Wendell Radford:

Don't be worry if you are afraid that this book will filled the space in your house, you will get it in e-book
means, more simple and reachable. This kind of You've Been Framed: How to Reframe Your Wealth
Management Business and Renew Client Relationships can give you a lot of friends because by you looking
at this one book you have issue that they don't and make you actually more like an interesting person. This
kind of book can be one of one step for you to get success. This reserve offer you information that possibly



your friend doesn't know, by knowing more than additional make you to be great men and women. So , why
hesitate? Let us have You've Been Framed: How to Reframe Your Wealth Management Business and Renew
Client Relationships.
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